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We simplify complexity
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Quarterly 
presentation

Q4 2022 ^

Geir Johansen, CEO
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*NOK -4.5m (-1m)

Margin – 3.2%
NOK 141m (116m)

+21.2% qrt/qrt

Organic Growth +21.2%

NOK 50m (37m)

+35% qrt/qrt

35% of total

Strong growth in Q4 and full year 2022

Q4

NOK -26.1m (-1.6m)

Margin – 6.8%

NOK 505m (414m)

+22% year/year

Organic Growth +11.2%

NOK 184m (146m)

+27% year/year

37% of total
2022

Revenue Recurring Adj. EBITDA

Build-up of a new business unit 
(RAMBASE) reduces adj. EBITDA by 

1.6m respectively.
Adj. EBITDA for the underlying 

operation of NOK -2.9m
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Highlights Q4

• Q4 revenue of NOK 141 million is the highest ever.

• All-time high monthly revenue in November of NOK 50m and EBITDA of NOK +3m 

• Larger contracts secured where more than one business area is part of delivery

• Signed agreement with Thon Hotels for hospitality solutions 

• Annual cost saving of 26m as restructuring of Marine is completed in Q4 

• Sold Marine software IP rights for NOK 9 mill and transferred 12 staff. Marine to focus on InfoShip, the core 

asset management, quality, and hotel defect software.

• Significantly increasing public cloud capacity to meet demand – new integrated cloud concept to be launched

• Large existing customers will significantly increase Cloud engagement with Arribatec due to M&A transaction

• Home-shored software development activities from Poland to improve go-to-market speed and efficiency
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Geographic revenue growth & share of total

NOK 84m (73m)

+15% qrt/qrt

60% of total

NOK 11.8m(5.3)

+126% qrt/qrt

8% of total

NOK 45m (38m)

+18% qrt/qrt

32% of total

Q4

NOK 305m (274m)

+12% year/year

60% of total

NOK 37m (29m)

+26% year/year

8% of total

NOK 163m (111m)

+47% year/year

32% of total

2022

Norway EU&UK Rest of world



6

New contracts and scope extensions in Q4
98 deals for a total value of NOK 130 million (NOK 83 million in Q3-22)

(Amounts in EURO )
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| Some significant contracts signed in Q4

Norwegian financial 
institution

• Value: 7.0 MNOK

• Start Dec. 2022

• Duration 1 year 

• Azure consumption  
extension 
agreement

Civil engineering

firm 

• Value: 2 MNOK

• Start December 
2022

• Cloud consulting 
work

Norwegian power 
grid company

• Value: 9-10 MNOK

• ARR 1 MNOK

• Start Nov 2022

• Duration 5 years.

• New ERP system, 
integrations and 
analytics

Software developmnet
ccompany

• Value: 4.2 MNOK 

• Start: Jan 2023

• 1 year

• Consulting assistance

Large European 
engineering group

• Total extension value  
5.1 MNOK. 

• Contract duration 
minimum 3 years

• Extension of existing 
scope
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New contracts and scope extensions in 2022
630 deals for a total value of ~NOK  375 million
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EA & BPM

Business Services

Cloud

H
o

sp
itality

Our business areas
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EA-BPMBizS Cloud

Q4 performance business areas

16%
Revenue Growth

75m*
Revenue

0.4%
EBITDA margin

0.3m**
EBITDA

23 %
Revenue Growth

27m*
Revenue

31.4%
EBITDA margin

8.6m**
EBITDA

40%
Revenue Growth

30m*
Revenue

-3.1%
EBITDA margin

-1.0m**
EBITDA

* Includes external and group internal revenue
**BA EBITDA is calculated before common cost and overhead

HspT

79%
Revenue Growth

1.1m*
Revenue

-7.7%
EBITDA margin

-0.1**
EBITDA

Marine

-14%
Revenue Growth

8.3m*
Revenue

-51%*
EBITDA margin

-4.2m**
EBITDA

The entire EBITDA loss is 
due to sale of IP rights in 

Marine. 

Build-up cost for new business unit 
(RAMBASE) reduces EBITDA by NOK 1.6m.
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| Arribatec global foot print

Norway
Oslo
Hamar 
Tronheim
Sandness
Bergen

Sweden

DenmarkUK

Spain
Cyprus

Italy

United States

Singapore

16 405 1500+
Offices around 
the globe

Employees across 
5 business areas

Customers across 
industries

BeNeLux



12

Employees pr 2022 year end
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Cloud EA & BPM Business Services Hospitality Marine Group

31.12.2021 31.12.2022

Date Total

31.12.2021 403

30.06.2022 445

30.09.22 440

30.11.22 443

31.12.22 405*

*Includes long term contracted personnel which constitute 54 persons in Q4 where the majority is in Business Services. A reduction from 60 in Q3

*The drop is to a large 
extent related to Marine.



1313

Financial

Review
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Revenue development for each BA per quarter

41%40%37% 38%
% Outside 

Norway

* BA chart Includes external- and  group internal revenue pr BA

37%36%32% 37%
% Recurring      

of Total

64
78 72 67
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20
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28

28
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13
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-14 -14 -12

140

Q4-21 Q2-22

1

-2

Q4-22

1
1

Q1-22

120

1

Q3-22

126

1

-2

115

118
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35%

40%

Cloud

Marine

BizS

EABPM

Hspt

Elim.
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Q4-22

* Includes external- and  group internal revenue
**BA EBITDA is calculated before Group overhead allocation

| EBITDA pr Business Area

0.3

8.6

-0.9

-4.2
MarineEA-BPMBizS Cloud HspT

Full year 2022

27.4

12.4

1.5

-8.3
-10.7

MarineBizS EA-BPM Cloud HspT

n.a.1.4%9.4% 13.8% -21%EBITDA 
Margin

Underlying operating 
result for Marine was 
zero. The negative 
EBITDA stems from sale 
of IP rights in Italy.
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Cash flow development
N

O
K

 m
ill

.

• 1mill increase in available 
cash over the last quarter

• Total cash at end of 2022 
was NOK 40m. In addition we 
had NOK 14m in un-used 
bank overdraft facility.

• Of the total cash balance, 
restricted cash accounts for 
NOK 14m.

• As of today, NOK 69.9 in cash 
and unused overdraft 
facilities, where of 14m is 
restricted cash.
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149

317

87

Y.E 2021 Q4-2022

153

80

552 515

Equity

Non/current

Current

N
O

K
 m

ill
.

Balance sheet development

111

89

Y.E 2021

44

Q4-2022

58

552

45

205

40

88

40

54

205

515

Goodwill

Intangibles

Other non-current

Other current

Trade receivables

Cash

Liabilities & Equity Assets

282

89
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Equity development

316
294

324
309

28222
48

18
16

26

31.12.21 Net loss 
Q1-22

31.03.22 Share issue Net loss 
Q2-22

30.06.22

2

Repair 
issue Q3

Net loss 
Q3-22

30.09.22 Net loss 
Q4-22

31.12.22
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Outlook

• We expect higher growth rate in 2023 vs 2022 – no planned M&A 

• Partnership with U4, Hypergene and Rambase will drive growth over the next quarters

• Several large public sector projects are out for tender – decisions anticipated Q1

• Robust demand for cloud services will drive growth for our cloud- and managed IT-services

• Planning for Hospitality to grow significantly over next quarters – building SaaS revenue base

• Growth for Marine will be driven by significant interest from the cruise industry

• Increased focus on efficiency and chargeability to improve profitability continues

• The plans to do a reverse share split (share consolidation) of the Company's shares in the ratio of 
10:1 to meet the Oslo Børs’ requirements of a minimum share value of NOK 1 per share. 

• In order to facilitate the share consolidation, the board of directors also proposes a minor increase 
of the current share capital by NOK 0.84 (three (3) shares each of par value NOK 0.28), in order to 
obtain a total number of shares outstanding divisible by 10. 



2020

Q&A
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Profit & Loss
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Balance Sheet
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Cash flow
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Equity
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